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1. Eicaywyn

H eioiynon autr) TpooTtradei va okiaypa®noel TIG PACIKES EVVOIEG KAl
apX€G Tou MNoAImioTikou MAPKETIVYK.

2. Ti opifouus w¢ Mapkerivyk evog loAiTiorikou Opyaviouou;

MdapkeTivyk €vOg ToAimoTikou Opyaviouou gival . oTpaTnyikr Kai
OUCTNUOTIKA TTPOCEYYION TOU KOIVOU TOU OTnV KateuBuvon Tng
ETTITEUENG TWV OTOXWV TTOU BETEI O OPYAVIOUOG QUTOG.

3. Ta 4 Ps rou Miyuarog Mapkerivyk (Marketing Mix)

O TloAmoTik6g  Opyaviopog  OTweg Kol KABe  opyaviouog,
KEPOOOKOTTIKOG ] YN, YIA VA DIOXEIPIOTEI UE ATTOTEAEOUATIKO TPOTTO TA
TTPOIOVTA KAl TIG UTTNPECIEG TOU TTPOCEEPOVTAG £V IKAVOTTOINTIKO
aTmoTéEAECUA OTOV KOTAVOAWTH (TTOMITIOTIKG KaTtavaAwTry : BeaTh,
ETMOKETTN, K.4.) Xpeidletar va Aaupaver coBapd utmdywn Tou Ta
Té00epa (4) Ps tou Marketing Mix (Miypatog MApKETIVYK).

Ta 4 Ps tou Marketing Mix (Miypato¢ MApPKETIVYK), TTOU ATTOTEAOUV
KQI Ta TEOOEPA OUOCTATIKA OTOIXEIO TOU WiYMATOG auToU €ival :



e To [lpoiév (Product : lMolo eivali 1o TTONITIOTIKO TTpOIdV /
TTPOYPAPMA TTOU TTPOCYPEPEI O TTOMITIOTIKOS OpyavIOUOG;)

e H Tiun (Price : MNola Ba cival n empBdpuvon (ei01TApIo, K.4.)
TOU TIOANITIOTIKOU KaTavaoAwTh) (Art Consumer) vyia TG
UTTNPECIEC KAl TA TTPOIOVTA TTOU TOU TTAPEXEI O TTOAITIOTIKOG
OpYQVIOUAG;)

e O Tomog (Place : lMolo cival To onueio (TotroBecia) Tou O
TTONITIOTIKOG  OpyavioOuOG  TTApPEXEl TIC UTTNPECIEC Kal  Ta
TTPOIOVTA TOU; ZUVNBWG 0 TOTTOG AUTOC TAUTICETAI E TNV £0pal
TOU TIOAITIOTIKOU opyaviopou. Edw TiBeTal €mmiong kal 10
(NTNMa  Tou PBabuou TTPOCRACINOTNTAG TOU  TTOAITIOTIKOU
KatavaAwTr (Beartr) fj €MOKETTTN) TTPOG TOV TTOMITIOTIKO XWPO)

e H lNMpowBnon (Promotion : H TTpowBnon cuvibwg diakpiveral
KUPIWG o€ dIa@NMIOTIKEG EVEPYEIES (DIA@AMION OTA EVTUTTA Kl
NAekTpovikGd M.M.E., dia@riuion o€ €CWTEPIKOUG XWPOUG,
Direct Mail, k.4.) kal o€ evépyeleg dNPOCiwV oxEoewv (OeATIa
TUTTOU, OUVEVTEUEEIG TUTTOU, K.4.).

4. Market Segments (Tunuaromoinon rng Ayopdg)

210 MApkeTivyk, pe Tov O0po Market Segment evvoouue pia oudda
QYyOPAOTWYV HE KOIVEG ETTIOUMIEG KAl AVAYKEG.

O1 TToAiImioTIKoi dlaxeIpioTEC (art managers) pe Bdon didgopa Kovd
ONUOYPAPIKA Kal WUXOYPAPIKA XAPAKTNPIOTIKA KATATAOOOUV TO KOIVO
TTOU TTAPOKOAOUBEI TIC TTOMITIOTIKEG €KONAWOCEIC TOUuG o€ dIdgpopa
Market Segments pe 0OT6XO va TO TIPOOEYYIOOUV KAl va TO
TIPOOEAKUCOUV TTI0O €UKOAQ KAl VA IKAVOTTOINOOUV TIG IDIQITEPES
TIPOTIUACEIS TOU OO0 aUTO €ival duvatd OTa TTAdicIa TNG TToI0TNTAG.
Emiong, onuelwveTar Kal TO  @QAIVOUEVO OPICPEVOI  OUYXPOVOI
TTONITIOTIKOi OPYAVIOMOi va OTOXEUOUV OTN dnuIoupyia evog OIKoU TOUg
KOIVOU TTOU Onuioupyouv Kal XTiouv oTaBepd Kal peBOdIKA o€
Makpoxpévia Bdon, TTapd oTnV TTPOCEYYION OIAPOPETIKWY KOIVUV
TTOU evTiAooovTal cUPQwva Pe Tn peBodoAoyia Tou MAPKETIVYK O€
dlapopeTIka Market Segments.

5. Epesuva Ayopac (Market Research)



H épeuva ayopdc (market research) TTapéxel TIC ATTAPAITATEG KAl
XPNOIMES TTANPOPOPIEC OTOV TTOMITIOTIKO OIAXEIPIOTA TTPOKEIYEVOU VO
OIEPEVUVAOEI KAl VO avaAuoel 600 TO OUVATOV TTEPICTOTEPO TO TTPOPIA
TOU KOIVOU, UTTApPXOVTO¢ 00O Kal Tou OuvnTiKoU, TOU TTOMITIOTIKOU
opyaviouoU Kal TwV EKONAWOEWY TOU TTOU ATTOTEAEI €iTE €va €10IKO Kal
CeXwpPIoTO TUAMUO TNG ayopds (market segment) r evidooeral o€
OIOQPOPETIKA TUAPATA TNG ayopdg (market segments).

MNa TN dlgpelivnaon Tou KOIvoU auTou OTa TTAdioIa TNG €peuvag ayopds
MTTOPEI va XpNOIUOTTOINOOUV KUPIiWwG :
o [ewWypa@IKA KPITAPIO (KATOIKOI, ETTIOKETTTEG ATTO AAAEG TTEPIOXEG
MOKPIVEG ] KOVTIVEG, ETTIOKETTTEG ATTO TO ECWTEPIKO)
e Anuoypa@ikd@ kpItApia  (OTTWG  nAIKia, @UAO, €1006dNuQ,
EKTTAIOEUON, XPWHA, K.A.).
e WYuxoypa@ika KpITApIa (OTTWG KATAVOAWTIKEG AVTIANWEIG, AGIEG,
OUUTTEPIPOPEG, TPOTTOG CWNG, K.4.).

6. Ta Baoika spwriuara tng Zrparnyikns Mapkerivyk (Strategic
Marketing)

Ta Bacikd epwWTANATA TTOU KAAOUVTAI VO ATTAVTACOUV Ol UTTEUBUVOI
yla TO XEIPIOMO TnG oOTpatnyikng MaApkeTivyk €vog TTOMITIOTIKOU
opyaviopou givai :

Ti TTpoIOVTa / UTTNPETIEC ETTIAEYW VA TTPOCYPEPW);

Ti TTpoIOvTa / UTTNPETIEG ETTIAEYW VA YNV TTPOCPEPW;
[Mola TUAPATa TNG ayopdg oToXEUW VA TTPOCEYYIoW);
[Mola TUAPATA TNG ayopAag OTOXEUW VA PNV TTPOCEYYIoW;
Me TTOI0UG AVTAYWVIOTEG PJOU ETTIAEYW VA avTaywvIoBw);
[Moloug avTaywVIOTEG JOU ETTIAEYW VA ATTOQUYW;

oOghwWNE

7. Ta & (6) Baoika onucia evog lNMAavou Mapkerivyk (Marketing
Plan)



Ta €€ (6) Baoikd onueia TTou TTEPIAANPAVEl €va EUTTEQIOTATWHEVO
[MAGvo MdapkeTivyk (Marketing Plan) evog TTONITIOTIKOU opyaviouou

givai ;

1.

o o1

AvaAuon Tng utt@pXouoag Kataotaong TOCO 0O€ €TTTTeEdO
EOWTEPIKOU TTEPIBAAAOVTOC OO0 Kal O€ €TTTEDO ECWTEPIKOU
TTEPIBAANOVTOG (Situation analysis),

AvaAuon TnG aTToOTOANG TOu opyaviopou (review of the
organization’s mission),

2KOTTOI KQI OTPATNYIKES YIA TNV ETTITEUEN ETTINEPOUC OIKOVOUIKWY
Kal Jn OIKOVOMIKWY OTOXWV (objectives and strategies for both
financial and non financial goals),

[MAavo Apaong (Action Plan) tou trepIAAUBAVEI OUYKEKPIPEVO
TIPOYPOMUMATIONO EVEPYEIWVY,

[MpouTroAoyiopog (budget), kai

MéEBodol agloAdynong NG atroTEAECPATIKOTATAG (A means to
evaluate its effectiveness).
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